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7 August 2013
REGISTRATIONS AND REFERRAL FEES ON THE RISE, 
SAYS BROKER CONVEYANCING 
Broker Conveyancing, the broker-focused conveyancing distributor, has today (7th
August 2013) revealed a steady increase in both registration numbers and the level of referral fees users are receiving per case.
Broker registration numbers were up three-fold in quarter two compared to quarter one, with the business seeing a new broker submitting business every single day throughout the period. Of those new users who registered during quarter two, 70% have now used the service at least once.
The amount of referral fee broker users receive per case has also risen since the launch of the new conveyancing portal last year. The average referral fee throughout 2012 was £150 but during 2013 this has risen to £175. All users of the service automatically receive a £25 loyalty bonus fee and Broker Conveyancing believes most brokers who use other conveyancing distributors will only be earning a maximum of between £100-£125 per case.

Broker Conveyancing anticipates its user numbers will continue to increase throughout the rest of 2013 given the further positive outlook for the mortgage and housing markets, and the understanding that using the service ensures strong income levels.
Broker Conveyancing was launched to meet the specific conveyancing needs of brokers and their clients.  The proposition has a number of unique features including radical pricing, a loyalty bonus, payment on exchange, an all-inclusive fee structure, ‘no completion – no legal fees charged’, and fall through protection on searches.  
Harpal Singh, Managing Director of Broker Conveyancing, commented:

“As a relatively new brand barely a year old we anticipated a growing user base throughout our first 12 months however our new registration numbers saw a noticeable improvement during quarter two. The fact more brokers are registered to use the site however does not always translate into a rise in business levels but we’re pleased to report that nearly three-quarters of those who registered between April and June have already used the portal to submit business. Our anticipation is that the mortgage and housing market improvement we have seen in the past few months will translate into both increased levels of registered brokers and actual users.
“Coupled to this we are pleased that our users are receiving increased levels of referral fees as a consequence of using Broker Conveyancing. We pride ourselves on being a distributor that delivers the absolute maximum in terms of income and the fact our users can count on a £25 loyalty bonus every time they complete a case is a big part of the reasons why brokers come to us. They also like the fact our pricing is as competitive as it gets plus there is the often forgotten fact that we pay on exchange not completion. Having this income far earlier in the process than with other distributors is a real bonus for brokers and their cash flow. All in all, for those brokers who want to actively engage, and benefit from, the conveyancing opportunity and ensure their clients have quality and cost-effective legal representation there is no better first port of call than brokerconveyancing.co.uk.”
For more information on Broker Conveyancing, visit: www.brokerconveyancing.co.uk
Ends

For further information, please contact:

Harpal Singh, Managing Director, Broker Conveyancing, Tel: 0845 077 0039; E-mail: hsingh@movewithcal.co.uk
Rob Griffiths, Director, White Dragon Communications Ltd, Mobile: 07983 641566; E-mail: rob@whitedragoncomms.co.uk
Barney McCarthy, Account Manager, White Dragon Communications, Mobile: 07872 956711; E-mail: barney@whitedragoncomms.co.uk
Notes to Editors
· An independent company, Conveyancing Alliance Limited was created in 2004 as a business to business distributor of property conveyancing for the mortgage intermediary and property sales markets.  In January 2008, a management buy-out of Conveyancing Alliance Limited took placed headed by managing director, Harpal Singh.

· In 2012 Conveyancing Alliance launched a new broker-focused proposition called Broker Conveyancing (www.brokerconveyancing.co.uk).

· Broker Conveyancing’s online portal enables intermediaries to transact with its national panel of solicitor firms through absolute system integration.
· Broker Conveyancing’s solicitor firms are carefully selected and monitored on their continued ability to demonstrate exceptional levels of service and highly competitive pricing.

· Broker Conveyancing’s solutions give intermediaries a valuable income stream and an element of control over their clients’ legal property transaction, as well as an additional service offering to their clients.  Broker Conveyancing offers intermediaries choice, value, control, service and simplicity.
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