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Press Release * Press Release
24 June 2013
TIME FOR NETWORKS TO TAKE GREATER
CONTROL OVER CONVEYANCING, SAYS BROKER CONVEYANCING
Broker Conveyancing, the broker-focused conveyancing distributor, has today (24th June 2013) urged all networks, but particularly small to medium-sized operators, to take control of their conveyancing propositions in order to reduce risk and improve income revenue.

The distributor says far too many networks are paying lip-service to the conveyancing options they offer their appointed representative (AR) firms and should instead look to deliver a proposition which ARs can ill afford not to use.

At present, Broker Conveyancing says most networks either overlook their conveyancing services for ARs or promote external distributor propositions which offer the network very little. It says networks should instead look to white-label their own offering from a distributor and work to ensure every AR firm uses that proposition instead of going outside the network.

Broker Conveyancing believes there are many benefits for both networks and ARs by adopting this approach not least the fact networks are able to build in a higher fee level for both whilst still ensuring the client secures the cheapest pricing.  

A white label offering also delivers peace of mind when it comes to ARs dealing with solicitor firms given the distributor vets all its panel members to ensure they have a clean bill of health and are not involved in any fraudulent behaviour. Broker Conveyancing believes many networks are running a potential risk by allowing ARs to choose from the many thousands of solicitor firms available and have not been subjected to a strict due diligence programme. 
Broker Conveyancing was launched last year to meet the specific conveyancing needs of brokers and their clients. The proposition has a number of unique features including radical pricing, a loyalty bonus, payment on exchange, an all-inclusive fee structure, ‘no completion – no fee’ arrangement, and ‘fall through protection’ on searches.  
Harpal Singh, Managing Director of Broker Conveyancing, commented:

“We read all too often about the significant pressures networks are under today particularly financial and also from a regulatory and fraud point of view. One area where networks could adopt a more forward-thinking strategy is within conveyancing where far too many firms are not informed or active enough. We have looked at a number of networks and they are often allowing their conveyancing proposition to wither on the vine allowing AR firms to do as they wish in terms of selecting solicitor firms, recommending a service to clients and securing income from the instruction. This is a major risk for any network and seems madness when there is the opportunity to white-label a system from a distributor like ourselves. Doing this not only ensures the network has much better control over conveyancing but should also cut down on the regulatory risk and deliver benefits to the bottom line. We are able to build into a system any number of preferences and options which means the network is truly in full control and will ensure they are able to get the most out of this potentially lucrative business area.” 
For more information on Broker Conveyancing, visit: www.brokerconveyancing.co.uk
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Harpal Singh, Managing Director, Broker Conveyancing, Tel: 0845 077 0039; E-mail: hsingh@movewithcal.co.uk
Rob Griffiths, Director, White Dragon Communications Ltd, Mobile: 07983 641566; E-mail: rob@whitedragoncomms.co.uk
Barney McCarthy, Account Manager, White Dragon Communications, Mobile: 07872 956711; E-mail: barney@whitedragoncomms.co.uk
Notes to Editors
· An independent company, Conveyancing Alliance Limited was created in 2004 as a business to business distributor of property conveyancing for the mortgage intermediary and property sales markets. In January 2008, a management buy-out of Conveyancing Alliance Limited took placed headed by managing director, Harpal Singh.

· In 2012 Conveyancing Alliance launched a new broker-focused proposition called Broker Conveyancing (www.brokerconveyancing.co.uk).

· Broker Conveyancing’s online portal enables intermediaries to transact with its national panel of solicitor firms through absolute system integration.
· Broker Conveyancing’s solicitor firms are carefully selected and monitored on their continued ability to demonstrate exceptional levels of service and highly competitive pricing.

· Broker Conveyancing’s solutions give intermediaries a valuable income stream and an element of control over their clients’ legal property transaction, as well as an additional service offering to their clients. Broker Conveyancing offers intermediaries choice, value, control, service and simplicity.
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