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	 Stonebridge Group reaches quarter-century milestone 


	

	

	Stonebridge Group, the mortgage and protection network, celebrated reaching its 25th birthday over the Bank Holiday weekend.
Starting life as a commercial mortgage brokerage in 1988, the organisation has evolved over the past couple of decades, becoming a network in October 2010. 
Managing Director Richard Adams founded Stonebridge Group as a one-man band operation based out of an office in Hadleigh, Essex; but it has since grown to employ 36 staff and moved to its current site – Stonebridge House – in 2005. 

Stonebridge Group now looks after around 100 appointed representative (AR) firms and 160 selling individuals and the group itself incorporates four companies –Stonebridge Mortgage Solutions being the network arm, Cathesis (wealth management), Revolution (bespoke financial services software) and Stonebridge Mortgage Services which is sole tied to Legal & General, an arrangement that dates back to the founding of the company.
Richard Adams, Managing Director of Stonebridge Group, commented:
“We are usually a forward-thinking company, but reaching such a landmark presents the perfect opportunity to look back over all we have achieved. To give some kind of context, average house prices were around £93,000 when Stonebridge was established and now they sit comfortably in excess of £160,000. We have survived and thrived through various economic cycles, achieving consistent growth while maintaining our zero borrowings policy and always managing to turn a profit. I was just 24 when I started Stonebridge Group with no formal training and, as a result, I try and ensure our relationships with our ARs are as non-corporate as possible.

“Since we became a network in 2010 we have continued to grow the business and increase the number of AR firms we assist. Establishing Cathesis as a concept based on simplicity and contemporary marketing techniques was a particular highpoint, and I’m similarly proud of Revolution given it is a program we wrote from scratch in-house. 
“Surviving for 25 years in any industry is tough, but it is especially difficult in a sector as exposed to economic fluctuations as financial services which is why we’re so pleased to have passed this milestone. Having such a great team – and quality long-term strategic partners – makes my day job that much easier and bodes well for the future. Having weathered the storms of previous recessions, kept pace with rule and regulatory changes and adapted to different trends in lender and borrower behaviour, we are confident we can continue writing further chapters of the Stonebridge story for another 25 years and beyond.”


	

	To find out more about the Stonebridge Group or if brokers are interested in joining call 01702 562220 or for further information visit www.stonebridgegroup.co.uk
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	For further information please contact

Richard Adams, Managing Director at Stonebridge Group – 07710 076078; radams@stonebridgegroup.co.uk
Paul Nye, Business Development Director at Stonebridge Group - 07733 364137; pnye@stonebridgegroup.co.uk
Rob Griffiths, Director at White Dragon Communications – 07983 641566; rob@whitedragoncomms.co.uk
Barney McCarthy, Account Manager at White Dragon Communications – 07872 956711;

barney@whitedragoncomms.co.uk
Notes to editors

Stonebridge Group was launched in 1988 as an independent brokerage which subsequently evolved by building on an infrastructure and sustainable business model to enhance the activities of broker partners. 

Technology plays a large part in the Stonebridge Group proposition and its bespoke in-house system helps deliver effective customer management and enhanced service delivery as well as helping advisers maximise growth and business efficiency.

After a number of years growing its adviser numbers Stonebridge Group changed its FSA permissions to become authorised as a network. The network completed full authorisation of its 60 new members in November 2010. Based in Southend, Stonebridge offers ARs a range of services and support options.
Stonebridge Group supports individual needs and ambitions, and works closely with advisers to achieve them. Its’ success has been built around a flexible proposition, giving real sales development and support to ensure all regulatory requirements are met. 

Key benefits include:
Commission Rates/Lender Fees
Stonebridge achieves some of the highest levels available. Payment is made weekly direct to adviser’s accounts.

Strategic Planning
Planning is at the heart of a successful business. Our Development Director will work closely with ARs and provide support to achieve their goals.

Introducer and adviser recruitment
We will help identify and recruit new introducer sources and advisers whilst providing the necessary training to ensure success.

Client Bank Management
This often represents a great but underutilised opportunity. We can help ARs with setting up a database, effective client contact and marketing and how to utilise call centres.

Sales and Compliance Management
Our regional management team work closely with advisers to help increase sales and provide all the regulatory guidance needed.

Marketing and Advertising Support
Used effectively this can substantially increase any firm’s business profile. We can provide support with advice on marketing strategies, provide marketing material for firms to adapt to their own style and website integration.

Client Management System
Our market-leading administration and client management system provides ‘Real time’ updates to clients, advisers and introducers. A database for client reviews and targeted mailing.

Point of Sale Systems
Our systems enable advisers to source the mortgage market, provide illustrations of mortgage costs and associated protection. In addition it will produce regulatory documents to support this advice process.

Financial Planning
Clients often have a need for a complete review of their financial situation that assists them in planning for their life goals. Stonebridge Group can help by delivering training and identifying areas of need. It can also provide access to a financial planning expert or help to identify and recruit a financial planning consultant for a business, plus it can provide assistance with marketing material and development support.
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